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Item 7.01	Regulation FD Disclosure.

On September 26, 2024, executives of WESCO International, Inc. (the "Company") will present to investors at the Company's Investor Day 2024. In connection with its Investor Day, the Company issued a press release (the “Press Release”) and a live webcast of the presentation to investors (the “Presentation”) will be accessible from approximately 10:00 a.m. to 12:30 pm ET on the Investor Relations page of Wesco’s website, along with a replay following the webcast. In its Presentation, the Company will reaffirm its outlook for full-year 2024, as previously described in the Company’s second quarter 2024 earnings release, and will also provide an update regarding its third quarter 2024 outlook and its long-term growth strategy.

The Press Release and the Presentation are attached hereto as Exhibits 99.1 and 99.2, respectively, to this report and are being furnished in accordance with Regulation FD of the Securities and Exchange Commission.

The information in this Item 7.01, including Exhibits 99.1 and 99.2, is being furnished and shall not be deemed "filed" for the purpose of Section 18 of the Securities Exchange Act of 1934, as amended, or otherwise subject to the liabilities of that section. The information in this Item 7.01, including Exhibits 99.1 and 99.2, shall not be incorporated by reference into any registration statement or other document pursuant to the Securities Act of 1933, as amended.

Item 9.01	Financial Statements and Exhibits.

(d) Exhibits.

	Exhibit No.
	Description

	
	
	
	
	
	

	99.1
	
	Press Release, dated September 26, 2024
	

	99.2
	
	Slide presentation for investors, dated September 26, 2024
	

	104
	
	Cover Page Interactive Data File (embedded within the Inline XBRL document)
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Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly authorized.

	
	
	
	WESCO International, Inc.
	

	
	
	
	(Registrant)
	

	September 26, 2024
	By: /s/ David S. Schulz
	

	(Date)
	
	David S. Schulz
	

	
	
	Executive Vice President and Chief Financial Officer
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WESCO International, Inc. / 225 West Station Square Drive, Suite 700 / Pittsburgh, PA 15219

Wesco to Announce Strategic Vision and Financial Goals at 2024 Investor Day

PITTSBURGH, September 26, 2024 /PR Newswire/ -- Wesco International (NYSE: WCC), will provide an update regarding its long-term growth strategy at its Investor Day meeting taking place in-person at its innovation center in Glenview, Ill. and online today at 9 a.m. Central Time.

Wesco will share an update on its digitally enabled business transformation and expansive capabilities to support long-term growth and margin expansion. Consistent with prior expectations, over the long term it expects to achieve mid-single-digit organic growth, driven by a strategic shift into higher growth and higher margin end markets along with continued share gains. The company has a long-term track record of increasing returns to shareholders through acquisitions which are additive to the topline growth rate and margin expansion. Over the same cycle, the company expects to grow EBITDA at twice the rate of sales, expand return on net assets, and target free cash flow of 100% of adjusted net income.

Wesco’s 2024 full-year expectations remain consistent with the outlook described in the company's second quarter earnings report. Wesco expects reported sales of (3.5)% to (1.5)% and organic sales growth of (1.5)% to 0.5% versus the prior year. The company continues to expect to deliver adjusted EBITDA of 7.0% to 7.3%, and adjusted EPS of $12 to $13.

“Our investment thesis is built on our market leadership, future cash generation, and strong progress on our business transformation. We have multiple drivers of our future sustained outperformance and are well-positioned to deliver outsized growth due to secular trends in AI-driven data centers, increased power generation, electrification, IoT and automation, and re-shoring of global supply chains. We’re more than halfway complete on our technology and capabilities build. We have introduced generative AI analytics, automated multiple order and fulfillment processes, and developed new digital tools to improve working capital efficiency. These advancements are expected to accelerate growth, expand margins, and enhance the integration of future acquisitions. Our experienced management team, comprised of industry veterans with deep domain knowledge and new talent additions, is focused on driving our strategic priorities and achieving our financial goals," said Chairman, President and CEO John Engel.

“As we stand here today, we have built a new Wesco. Since our last investor meeting two years ago, we have completed our integrations of Anixter and Rahi Systems while making substantial progress on our business transformation. We are laser-focused on the four critical components of our long-term value creation: capturing the benefits of our digital transformation; progressing toward our 10%+ EBITDA margin goal; generating strong and consistent cash flow; and investing in services and acquisitions while supporting a consistent return of capital to our shareholders over time. We are committed to achieving our vision of becoming the best tech-enabled supply chain solutions company in the world and creating value for all stakeholders,” he said.

###
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Webcast and Teleconference Access

Wesco will conduct a webcast and in-person meeting on Thursday, September 26, 2024, at 9:00 a.m. C.T. The event will be broadcast live over the internet and can be accessed from the Investor Relations page of the Company's website at https://investors.wesco.com. The call will be archived on this internet site for seven days.

Wesco International (NYSE: WCC) builds, connects, powers and protects the world. Headquartered in Pittsburgh, Pennsylvania, Wesco is a FORTUNE 500® company with more than $22 billion in annual sales and a leading provider of business-to-business distribution, logistics services and supply chain solutions. Wesco offers a best-in-class product and services portfolio of Electrical and Electronic Solutions, Communications and Security Solutions, and Utility and Broadband Solutions. The Company employs approximately 20,000 people, partners with the industry’s premier suppliers, and serves thousands of customers around the world. With millions of products, end-to-end supply chain services, and leading digital capabilities, Wesco provides innovative solutions to meet customer needs across commercial and industrial businesses, contractors, government agencies, educational institutions, telecommunications providers, and utilities. Wesco operates nearly 800 branches, warehouses and sales offices in more than 50 countries, providing a local presence for customers and a global network to serve multi-location businesses and global corporations.

Forward-Looking Statements

All statements made herein that are not historical facts should be considered as "forward-looking statements" within the meaning of the Private Securities Litigation Reform Act of 1995. Such statements involve known and unknown risks, uncertainties and other factors that may cause actual results to differ materially. These statements include, but are not limited to, statements regarding business strategy, growth strategy, competitive strengths, productivity and profitability enhancement, competition, new product and service introductions, and liquidity and capital resources. Such statements can generally be identified by the use of words such as "anticipate," "plan," "believe," "estimate," "intend," "expect," "project," and similar words, phrases or expressions or future or conditional verbs such as "could," "may," "should," "will," and "would," although not all forward-looking statements contain such words. These forward-looking statements are based on current expectations and beliefs of Wesco's management, as well as assumptions made by, and information currently available to, Wesco's management, current market trends and market conditions and involve risks and uncertainties, many of which are outside of Wesco's and Wesco's management's control, and which may cause actual results to differ materially from those contained in forward-looking statements. Accordingly, you should not place undue reliance on such statements.

Important factors that could cause actual results or events to differ materially from those presented or implied in the forward-looking statements include, among others, the failure to achieve the anticipated benefits of, and other risks associated with, acquisitions, joint ventures, divestitures and other corporate transactions; the inability to successfully integrate acquired businesses; the impact of increased interest rates or borrowing costs; fluctuations in currency exchange rates; failure to adequately protect Wesco's intellectual property or successfully defend against infringement claims; the inability to successfully deploy new technologies, digital products and information systems or to otherwise adapt to emerging technologies in the marketplace, such as those incorporating artificial intelligence; failure to execute on our efforts and programs related to environmental, social and governance (ESG) matters; unanticipated expenditures or other adverse developments related to compliance with new or stricter government policies, laws or regulations, including those relating to data privacy, sustainability and environmental protection; the inability to successfully develop, manage or implement new technology initiatives or business strategies, including with respect to the expansion of e-commerce capabilities and other digital solutions and digitalization initiatives; disruption of information technology systems or operations; natural disasters (including as a result of climate change), health epidemics, pandemics and other outbreaks; supply chain disruptions; geopolitical issues, including the impact of the evolving conflicts in the Middle East and Russia/Ukraine; the impact of sanctions imposed on, or other actions taken by the U.S. or other countries against, Russia or China; the failure to manage the increased risks and impacts of cyber incidents or data breaches; and exacerbation of key materials shortages, inflationary cost pressures, material cost increases, demand volatility, and logistics and capacity constraints, any of which may have a material adverse effect on the Company's business, results of operations and financial condition. All such factors are difficult to predict and are beyond the Company's control. Additional factors that could cause results to differ materially from those described above can be found in Wesco's most recent Annual Report on Form 10-K and other periodic reports filed with the U.S. Securities and Exchange Commission.
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	Contact Information

	Investor Relations
	
	Corporate Communications

	Will Ruthrauff
	
	Jennifer Sniderman

	Director, Investor Relations
	
	Vice President, Corporate Communications

	484-885-5648
	
	717-579-6603
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Forward-looking statements

Allstatements made herein that are not historical facts should be considered as "forward-looking statements" within the meaning of the Private Securities Litigation Reform
Act of 1995, Such statements involve known and unknown risks, uncertainties and other factors that may cause actual results to differ materially. These statements include,
butare not limited to, statements regarding business strategy, growth strategy, competitive strengths, productivity and profitability enhancement, competition, new
product and service introductions, and liquidity and capital resources. Such statements can generally be identified by the use of words such as "anticipate,” "plan,”

"believe," "estimate," “intend," "expect,” "project," and similar words, phrases or expressions or future o conditional verbs such as "could," "may," "should," "will," and
“would," although not all forward-looking statements contain such words. These forward-looking statements are based on current expectations and beliefs of Wesco's
management, as well as assumptions made by, and information currently available to, Wesco's management, current market trends and market conditions and involve risks
and uncertainties, many of which are outside of Wesco's and Wesco's management's control, and which may cause actual results to differ materially from those contained in
forward-looking statements. Accordingly, you should not place undue reliance on such statements.

Important factors that could cause actual results or events to differ materially from those presented or implied in the forward-looking statements include, among others, the
failure to achieve the anticipated benefits of, and other risks associated with, acquisitions, joint ventures, divestitures and other corporate transactions; the inability to
successfully integrate acquired businesses; the impact of increased interest rates or borrowing costs; fluctuations in currency exchange rates; failure to adequately protect
Wesco'sintellectual property or successfully defend against infringement claims; the inability to successfully deploy new technologies, digital products and information
systems or to otherwise adapt to emerging technologies in the marketplace, such as those incorporating artificial intelligence; filure to execute on our efforts and programs
related to environmental, social and governance (ESG) matters; unanticipated expenditures or other adverse developments related to compliance with new or stricter
government policies, laws or regulations, including those relating to data privacy, sustainability and environmental protection; the inability to successfully develop, manage
orimplement new technology initiatives or business strategies, including with respect to the expansion of e-commerce capabilities and other digital solutions and
digitalization initiatives; disruption of information technology systems or operations; natural disasters (including as a result of climate change), health epidemics,
pandemics and other outbreaks; supply chain disruptions; geopoliticalissues, including the impact of the evolving conf the Middle East and Russia/Ukraine; the
impact of sanctions imposed on, or other actions taken by the U.S. or other countries against, Russia or China; the failure to manage the increased risks and impacts of cyber
incidents or data breaches; and exacerbation of key materials shortages, inflationary cost pressures, material cost increases, demand volatility, and logistics and capacity
constraints, any of which may have a material adverse effect on the Company's business, results of operations and financial condition. All such factors are difficult to predict
and are beyond the Company's control. Additional factors that could cause results to differ materially from those described above can be found in Wesco's most recent
Annual Report on Form 10-K and other periodic reports filed with the U.S. Securities and Exchange Commission
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John Engel / Chairman, President and Chief Executive Officer
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Akash Khurana / Executive Vice President and Chief
Information and Digital Officer
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Bill Geary / Executive Vice President and General Manager, CSS
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Underpinned by Strong Drivers
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Of U.S. power demand is
expected to come from
data centers in 2030
versus 3%in 2022

Wesco has grown
its data center business
share of sales
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Deliver comprehensive
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Leveraging all three

UBsS: EES:
Provides grid and network Provider of electrical,
modernization, hardening, MRO and automation
power solutions, renewable solutions

deployments

Gray space addressable market is 3-4 times the
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Wesco has unique differentiators for data center customers
Unmatched depth and breadth of products and services

01

Expansive
Product and
Services Portfolio

Technology, solutions,
products and services

Comprehensive
Expertise

Crossing gray and white
spaces, our scale and
breadth of capabilities are
key advantages for
hyperscale customers

02

03

Global
Ecosystem

Leveraging best-in-class
contractors, integrators,
installers and suppliers
across the entire Wesco
ecosystem

Holistic
Solutions

End-to-end global
services, solutions,
capabilities and offerings,
project and life cycle
management

04

05

Trusted
Partner

Building customized
solutions for all customer
types (hyperscale,
enterprise, MTDC, etc) to
support their long-term
operations and initiatives
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Offering the most complete set of capabilities
in all stages of the data center life cycle
The most complete supply chain provider for data centers

& =>

Leveraging our strength in the white Embedding services with the product
space to strengthen position in the offering for rapid deployment of projects
larger gray space

@ &t

Servicing customers globally is Partnering with industry’s leading
increasingly a competitive advantage suppliers enables complete solutions
with unmatched reliability

wesco
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Five-to-seven year data center construction cycle

Land acquisition with
access to power

Transmission lines to
asubstation for site

Generator sets to

enable backup power

Transformers to
data center

1-2 Year Construc

Data Center

Civil construction

Mechanical, plumbing
and electrical
equipment

El ical distribution
inside data hall

Data center electronics
and connectivity

Commissioning
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Our solutions cover the full data center life cycle

Gray Space

Compute, Network, Storage

Shell Electrical Electrical Mechanical & Cooling In-Rack Physical Infrastructure

Electrical, Switch Gear, Busway, Ceiling, Flooring, Chiller, Computer Room Air Acce ies, Cabling, Optics, Racks,
Transformers, Uninterruptible Remote Power Panels, Conditioning, Rear Door, Rack Power Distribution Units.
Transformers
Rowee Stpaly Theimal Module Infrastructure

Communication, Containment, Conveyance,
Security, Structured Cabling

Wesco Services

Advisory Installation Rack & Roll Project Deployment Managed
Services Enhancement Services Services Services
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Ongoing support through a complete

range of services
Complements products across every stage of development

wesco

Key Service Offerings

« Advisory services
« Engineering and design

Technology selection

« Kitting, staging and multi-site

deployment
Global logistics and project
coordination

« Rack &roll
« Managed services

Migration services

« Smart hands
« Energy audits

Global network of certified
installation partners
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Offering products from the industry’s
leading suppliers

Enabling the full assortment for data center customers

Key Supplier Partners _
ADBD e AXISAL cornime
APC Wesco offers data
center customers
COMMSCPE E:T1-N Kllegrand’
e across
M Q the full range of
LEVIT. PaNDUIT nvent VERTIV.

products

wesco
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Best in class capabilities in the
rapidly growing data center space

Wesco is already capturing the large and growing
01 datacenter opportunity

Multiple underlying trends are accelerating growth

We have powerful and complete solutions that
02 address critical customer needs

Global capabilities with solutions that cover the entire data center,
including power, gray space and white space

Capitalizing on our unique competitive advantages

03 Capitalizing on the full Wesco portfolio to deliver integrated
solutions across all data center customers

Delivering unmatched solutions of products and
services
Robust portfolio offering with expansion opportunities across products,

processes, services and full supply chain solutions to enhance the value
to our customers

Wesco

04
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Solutions, Services, and Business transformation
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Electrical & Electronic Solutions (EES)

46%

Construction

24%

OEM

Sales by
End-Market'

30% -

Industrial

wesco

Segment Overview

Provider of electrical, MRO, safety
and automation solutions

Broad range of products and solutions
primarily to the construction,
industrial and OEM markets

Uniquely positioned to provide
the critical infrastructure expertise
and solutions that enable the
technologies of tomorrow

Sales by
Geography'

Industry Leading
Scale Scope

69%

us.
58.58 TTM sales!

50+ Countries

#1 Electrical Distributor
in North America
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Utility & Broadband Solutions (UBS)

10% —

Broadband

Sales by
End-Market'

— 90%

Utility

wesco

9%

Canada

Sales by
Geography'

91%

us.

Segment Overview

+ Services and solutions for investor-
owned utilities, public power
companies and municipalities, as well
as contractors that service these
customers

Complete solutions for service
providers, broadband and wireless
customers

Leading provider of grid and network
modernization, hardening, renewable
deployments, smart technologies

Industry Leading Position
and Value Proposition

O $5.7B TTM sales?

1 Utility and Broadband
Distributor in North America
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Broadband
Connected devices
Data center

Edge computing

Electrical power systems

wesco

Electrical wire and cable
High-density cooling
Network infrastructure
Physical security

Wireless and cellular
networks (56)

services (TSS)

« Application engineering
+ Building subsystems

+ Codes and standards
interpretation

+ Designand specification

+ Education and training

High-density
infrastructure advisory

Infrastructure advisory

Proof of concept
(POC) development

Technology assessments

Technology strategy

s
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Partnering with our customers on grid services
Managing large-scale and complex infrastructure projects for various industries
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entroCIM offers
solutions that drive Wt
product sales Cothtie

EV Charging

Air Quality

Acquiring solutions or capabilities An example of leading with Enables building managers to connect loT devices and
to advance our strategy solutions to drive product sales services to one Central Intelligence Manager (CIM)

wesco .
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Improvements across our technology landscape

ENTERPRISE SYSTEMS DIGITAL SYSTEMS AND SERVICES
( 1

B Bl i

'
'
:
FRONT OFFICE MID OFFICE BACK OFFICE 1 OMNICHANNEL DIGITAL PLATFORMS DIGITAL PRODUCTS
'
'

Responding to market Operational excellence Streamlining and
opportunities, enabling  across demand, supply, automating internal

superior customer service  inventory, warehouse  processes and systems like
and sales effectiveness and logistics HRand Finance

Innovating the Adigital platform and Creating new
customer experience, ecosystem enabling opportunities,
boosting revenue and collaboration and integrations and

competitive edge deliver of loT solutions service differentiators

ENterprise Data Lake

Data Ingestion, Transformation, Quality and Governance

Customer and Industry e Wesco's + Supplier
Data Sets Data Sets Data Sets
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Key takeaways

01

02

03

04

Overview of our businesses

Providing products from leading suppliers and services that solve
customer challenges in a variety of industries

Expertise in services and solutions

Partnering with our customers to provide customized solutions,
improving labor efficiency and driving sustainable cost savings

M&A supplements our service offerings

Through entroCIM, we added capabilities that advance our strategy
that drives product sales

Digital investments enable business transformation

Increased efficiency drives benefits to customer and suppliers through
reduced costs and increased growth
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Dave Schulz / Executive Vice President and Chief Financial Officer
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Wesco's long-term performance goals remain consistent
Achieving long-term financial targets drives multiple expansion

5%-8% sales growth
4%-6% organic  1%-2% M&A

EBITDA growth 2x sales

Return on Net Assets expansion

100% FCF conversion

Management compensation
aligned to external targets
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Reaffirming 2024 outlook

(3.5)%-(1.5)% 7.0%-7.3%

Reported sales growth Adjusted EBITDA margin:

$12 $800 million-$1 bil

Adjusted earnings per share Free cash flow

Drivers of Organic Sales Growth
2024 growth
20%
Organic

Growth

Divestiture (10)%

Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec
Impact! BB BBBBBBB BB

Integrated Supply business divested as of April 1, 2024,
See appendix for non-GAAP definitions and reconciliations.
wesco Outlook provided as of August 1, 2024,

Workdays III..II-I

Q3 @
Outlook Update

(TEUC'I Down LSD to flat

Sales sequentially Lo
“indine  Trackingslightly
e sequentially below Q2

Jan Feb Mar Apr May Jun Jul Aug
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Reliable cycle
of value creation

Topline growth and

Compounding Value Creation

operating leverage drives Long-term Margin EBITDA
earnings expansion Growth Expansion Growth
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Drivers of long-term sales growth
Secular trends and market outperformance

3%-4% 1%-2%

5%-8%

Market growth Market share Reported growth

including secular trends gains

Base market growth supplemented by secular growth trends:

Green ener, Supply chain
p Automation ey 24/7 connectivity consolidation and
Electrification and grid
and loT and security relocation to
modernization =
North America
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Digitalization
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Driving toward mid- and long-term
EBITDA margin expansion

-2030+

5-8% 40-50 bps

EBITDA margin / year

20242
2019 6“?;“ 7.0%-7.3%
52% 7

ns and reconciliations.
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Digital transformation more than halfway complete

DEPLOY & SCALE
DESIGN & BUILD
THE FO TION

2021 2022 2023 2024 2025 2026

2027

~$500 million budget for Digital Transformation (2021-2027)

More than halfway complete on our technology and capabilities build
Remaining funds to support completion of design & build work along with deployment

Foundation spend includes: Design & Build spend includes:

Modern tech stack

Deploy & Scale spend includes:

Successful MVP build in 2024
Conversion and rollout of systems
Embedding digital products
Future focus is on deployment and
change management

st-of-breed technology footprint
er Data Management and Data
hydration

Portfolio of digital products

- Consolidated IT operations and
application support provid
Full scale automation acros:

development, security and

operatiof
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Cash generation provides capital
allocation catalyst
~$3B free cash flow from 2025-27 target

$1

billion

EBITDA growth from sales
and margin improvement

Progress on driving working
capital days back to 2021 levels $240
million

Capex stable and fully funds
digital transformation

Lower leverage
within updated target range

Step Change in Free Cash Flow

wesco
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e
Capital allocation Fetll
framework '

Leveraging strong cash
generation to drive

Operating Cash Flow

3 Investment in capex and Acquisitions, return of cash to
operational performance, opexto drive organic growth shareholders and debt paydown
portfolio transformation :

and returns to (

shareholders 1

Top priority is M&A, followed Continue to buy back
by additional share repurchase stock while maintaininga
and debt paydown modest dividend
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Robust balance sheet gives firepower
We have rapidly delevered following M&A

Net Debt / Adjusted EBITDA! Acquisition

5.3x Balance sheet significantly
strengthened after
Anixter integration

Acquisition

4.5x

Acquisition

3.9x
3.4x
32 —33x 1.5-2.5x Net debt-
3.0x 2.9%
2.7x 27x  2.7x 2.8x to-adjusted EBITDA
2.5x target range
1.5x

Optionality
remains strong for
deploying capital

2012 2013 2014 2005 2016 2017 2018 2019 2020 2021 2022 2023  Target
Range

Prior Range
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Reinforcing our M&A framework
Revenue and cost synergies to create accretive M&A value for
shareholders

Two Strategic Priorities for M&A

o
ooo ; 8

Increase exposure to secular
trends and expand capabilities

wesco
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We have a long track record of value creating M&A

Transformational
End-market i consolidation
expansion AL Doubled size of Wesco
OEM Broadband Established 3 SBUs of scale
Enabled Digital Transformation
CcBC e ANIXIEX

Product expansion

Geographic expansion Value-add Value-add
Data communications Doubled Canadian business services expansion services expansion
csc > EECOL Data center Facility management
® Rahi e entrocim

in the past 30 years

wesco
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Rahi as an example

A broader range of

of Strategic M&A o S suppliers and products
+ Cloud
+ Edge Expanded services
« Colocations

offerings for technology-
focused and hyperscale
data center providers

Enhanced suite of

capabilities for
contractors and
integrators parti

+ Local Area Network
+ Wireless Network

% Additional locations
« Service Provider

and reach in regions
around the world

+ End-User Computing
+ Applications
+ Audio and Video Solutions 020  Expanded technical

resources
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(ow. @ntrocim

entroCIM offers
solutions that drive Wt
product sales Cothtie

EV Charging

Air Quality

Acquiring solutions or capabilities An example of leading with Enables building managers to connect loT devices and
to advance our strategy solutions to drive product sales services to one Central Intelligence Manager (CIM)

wesco .
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The roadmap to the future

Capturing benefits of our Digital Transformation

01 vorethan halfway complete on our technology and capabilities build;
the financial and strategic benefits will enable our long-term targets

Progressing toward our 10%+ EBITDA margin

02 wearefocused on our target by 2030+, with multiple drivers for
taking margins higher after ~200 bps improvement since 2019

Generating strong and consistent cash flow

03 Wetargetfree cash flow conversion of 1009 throughthe cycle, in
line with historical performance

Strategic capital deployment will substantially
04 accelerate growth and margin expansion

Executing our M&A strategy within an approach that also allocates
capital for internal investment and return of cash to shareholders

generating attractive returns

66





image76.png




image77.png
Appendix




image78.png
Non-GAAP Measures

In addition to the results provided in accordance with U.S. Generally Accepted Accounting Principles (*U.S. GAAP"), this presentation may include references to certain non-GAAP
financial measures. These financial measures may include organic sales growth, gross profit, gross margin, earnings before interest, taxes, depreciation and amortization (EBITDA),
adjusted EBITDA, adjusted EBITDA margin, financial leverage, free cash flow, adjusted selling, general and administrative (*SG&A") expenses, adjusted income from operations,
adjusted operating margin, adjusted other non-operating expense (income), adjusted provision for income taes, adjusted income before income taxes, adjusted net income, adjusted
net income attributable to WESCO International, Inc., adjusted net income attributable to common stockholders, and adjusted earnings per diluted share. The Company believes that
these non-GAAP measures are useful to investors as they provide a better understanding of our financial condition and results of operations on a comparable basis. Additionally,
certain non-GAAP measures either focus on or exclude items impacting comparability of results such as merger-related and integration costs, digital transformation costs,
restructuring costs, cloud computing arrangement amortization, pension settlement cost and excise taxes on excess pension plan assets related to the final settlement of the Anixter
Inc. Pension Plan, loss on abandonment of assets, the gain recognized on the divestiture of the WIS business, the loss on termination of business arrangement, and the related income
tax effects, allowing investors to more easily compare the Company's financial performance from period to period. Management does not use these non-GAAP financial measures for
any purpose other than the reasons stated above.

Organic sales growth is a non-GAAP financial measure of sales performance. Organic sales growth s calculated by deducting the percentage impact from acquisitions and divestitures
for one year following the respective transaction, foreign exchange rates, and number of workdays from the reported percentage change in consolidated net sales.

Gross profit s a financial measure commonly used in the distribution industry. Gross profit s calculated by deducting cost of goods sold, excluding depreciation and amortization, from
net sales. Gross margin is calculated by dividing gross profit by net sales.

EBITDA, Adjusted EBITDA and Adjusted EBITDA margin % are non-GAAP financial measures that provide indicators of the Company's performance and its abilty to meet debt service
requirements. EBITDA s defined as earnings before interest, taxes, depreciation and amortization. Adjusted EBITDAIs defined as EBITDA before other non-operating expenses (income),
non-cash stock-based compensation expense, loss on abandonment of assets, digital transformation costs, merger-related and integration costs, restructuring costs, cloud computing
arrangement amortization, gains on the sale of assets and divestitures, excise taxes on certain excess pension plan assets, merger-related fair value adjustments, and litgation recovery.
Adjusted EBITDA margin % is calculated by dividing Adjusted EBITDA by net sales.

Free cash flow is a non-GAAP financial measure of liquidity. Capital expenditures are deducted from operating cash flow to determine free cash flow. Free cash flow is available to fund
investing and financing activities.

Financial leverage ratio is a non-GAAP measure of the use of debt. Financial leverage ratio is calculated by dividing total debt, excluding debt discount, debt issuance costs and fair value
adjustments, net of cash, by adjusted EBITDA.

w
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Adjusted EBITDA Margin and Leverage

Twelve Months Ended December 31,

Pro Forma
($ millons)” 2002 2013 2014 2015 2016 2017 2018 2019 200 201 2022 2023
Net Sales 6579 7513 T8% 7518 733 7679 8177 8359 16017 18218 21,00 22,385
Netincome attributable to common stockholders 018 264 2159 207 1006 1635 213 234 nss 080 8031 7081
Net loss) income attrbutable to noncontrolling interests. (1) 01 (03) @3) ©3) ©03) 20 12 ©05) 10 17 06
Preferred stock dividends - - - - - - - 01 514 574 574
Provision for income taxes 799 1034 1087 955 304 893 557 599 557 155 215 259
Interest expense, net a8 856 821 68 765 666 687 657 2558 2681 2944 3893
Depreciation and amortization 316 616 680 650 669 640 630 &1 1535 1086 1790 1813
EBITDA 3670 5331 5342 4387 2750 _ 3830 4127 4099 __ 6102 _ 10485 _ 16100 _ 15626
Other expense (income),net 28 (5] 3 ) 70 251
Stock-based compensation expense . . s 191 347 27 a0 55
Litgation recovery included in SG&A 361 e
Loss on debt extinguishment s 12 3 & ,
Loss (gain) on divestitures and sale of assets - 23 - - - - - (198) ©3) - -
Loss on debt redemption 1239 -
Merger-related and ntegration costs and fai value adjustments » 31 2067 1585 674 554
Out-of-period adjustment - - - 189 =
Restructuring costs - - - - - - : : - : 167
‘Adjusted EBITDA 4065 5125 5342 4387 3989 _ 3830 _ 4155 __ 4305 __ 8553 _ 14757 _ 17256 _ 14,7053
Adjusted EBITDA margin % ©2% A%  68%  S8%  5A%  50%  51% 52% 53% 6% 8% T6%
Short-term debt and current portion of ong:term deb, net 398 01 91 w3 21 353 562 27 5288 95 05 86
Long:term debt, net 16954 14476 1364 14568 13631 13133 L1673 12571 43100 47015 53460 53131
Debt discount and debt ssuance costs 136 747 104 1643 13 142 96 8 582 708 579 0
Fair value adjustments to Anixter Senior Notes due 2023 and 2025 - - - an (03) ©03) (01)
Total debt 19188 16624 15855 16654 140205 13628 1,233 12026 49853 47807 54741 53646
Less: Cash and cash equivalents 861 137 1283 1603 101 180 963 1509 4491 226 5213 5241
Total debt, net of cash 18327 15387 14576 _ 15053 _ 12924 _ 12448 _ 11368 _ L1417 _ 45362 _ 45681 _ 49468 _ 48405
inancialleverage ratio asx 3.0x 27x 3ax 32x 33x 270 21 s3x 390 2% 280
we (3)Certain amounts may ot footorrecalculate dus o rounding from thousands to millons forpresentaton ofthis able,
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Free Cash Flow

wesco

‘Twelve Months Ended December 31,

($ millions) 2012 2013 2014 2015 2016 2017 2018 2019
Cash flow provided by operations 2882 3151 2512 2831 3002 1491 2967 2244
Less: Capital expenditures (81 (@ (05 (L7 (180) (215 (362 (441)
Add: Non-recurring pension contribution - 211 - - - - - -
2651 3084 2307 2614 2822 1216 2605 1803

Free cash flow

”n
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